Non Confidential Disclosures aka Non Confidential Summaries (NCS)
Adapted from Trina Voss, Technology Development Manager, OHSU

•

What is an NCS? Technology advertisement for potential licensees.

•

What does an NCS include?
o
o
o
o
o
o

•

Resources:
•

•
•
•
•
•
•

•
•
•

Name of the technology
Technology number and
inventors
Longer description of the
technology
Competitive advantage over
other technologies in the market
Patent details
Contact information

For a technology overview:
• Invention disclosures
• Patent applications
• Journal articles, and
• Discussions with the inventor
You need to understand the
technology, the current state of
the market, and the need for the
technology.
Competitive advantage- Start with
invention disclosure and a
comparison to similar products
Patent Profile
Licensing Opportunity

Example of OHSU non-confidential summary.

Useful Tips
Make sure NCS is truly non confidential!
Be careful not to oversell your claims. However, you can’t rely on science to sell itself.
Important points:
o You generally have less than 2 minutes to hold or lose attention.
o Tell WHAT IT DOES, not how it does it:
 What it does = solves a problem, how it does it = gives away our IP.
 Making promises can be mistrusted or can be seen as a “claim” with legal ramifications
o Write for a business team, not the company scientist. Don’t overwhelm them, but include
enough information that a scientist will believe you really did it.
o Provide enough information to pique the interest of the scientific team.
Don’t say anything about a competitor that can’t be easily proven (beware of slander).
If the patent is issued or published, you can link to a website (Google Patents is often easier to read
than the USPTO).
ALWAYS have inventors and TDMs review and approve the NCS. It avoids accidental disclosures,
misleading descriptions, and it keeps everyone informed and involved.

